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Your solutions partner
DLL’s team of construction financing specialists provide flexible financial 
solutions to the construction industry. Products and services that keep you 
competitive, delivered by industry specialists who use their sector know-how 
to help your business achieve its ambitions.
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Low rates
DLL offers special low rates on new equipment and our 
rates for used equipment are always highly competitive.

No big cash outlays
You can acquire the equipment you need with minimal 
cash outlay. In most cases, no more than a small down 
payment or, in the case of a lease, one payment in 
advance.

Keep your credit lines open
Unlike traditional lending, our financial products don’t 
affect your bank lines of credit. So your capital resources 
remain intact for when you need to access capital to 
subsidize growth or meet operational needs.

Adapts to changing circumstances
From flexible payment schedules to add-on equipment 
requirements during the life of the equipment, we offer 
financial solutions flexible enough to adapt to just about 
any business situation you’re likely to face.

Get the technological edge
Using the latest equipment and technology can give 
you a real competitive edge. But today’s state-of-theart 
equipment is tomorrow’s technological dinosaur. Leasing 
lets you upgrade to new equipment anytime during or at 
the end of your equipment contract term.

Maximizing your tax advantage
Depending on the type of finance product you select, 
your payments could be treated as a fully tax deductible 
operating expense or you may be able to take 
accelerated depreciation of the equipment and interest 
expense as deductions for tax purposes. And for many 
businesses that’s a vital benefit.

Go with the cashflow
DLL’s flexible financing options let you schedule your 
payments to fit fluctuations in your cashflow. For 
businesses tied to seasonal fluctuations, for example, 
your equipment agreement can be structured so you 
make payments at the times when you have the income 
to do so.

We help you make optimal use of your cash reserves. 
So if your business has fluctuating revenue streams, you 
can make lower monthly payments when revenue drops, 
higher ones when your business is at its peak, and even 
skip payments during those really slow months.

And we’re more than happy to match cashflow to fit 
your income streams. Whether that’s annual, bi-annual, 
quarterly or monthly.

Flexible end-of-term options
We structure all our products to ensure you’re in control. 
So, at the end of your agreement you can continue 
financing the same equipment, lease new equipment or 
return the equipment. It’s entirely up to you.

Finance the equipment you need
With DLL, you can finance just about any piece of 
equipment you might need to generate income, increase 
efficiency or cut labor costs.

Financing with DLL is always  
quick and easy.
In most cases, a single phone call is all it takes to get 
the process started. Depending on the transaction size, 
credit approval can often take place the same day. And if 
you already have a line of credit, it’s even faster.

*Subject to credit review and approval and other terms and conditions.
All financing is in DLL’s sole discretion. Products and services may vary 
by country and may not be available in all countries.

THERE ARE PLENTY OF GOOD  
REASONS TO PARTNER WITH DLL*
Here are some of the best:
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THE FLEXIBILITY AND CHOICE  
EVERY BUSINESS NEEDS
With DLL you have a wide choice of financing and leasing programs. Each designed to meet the needs of the 
modern equipment business. Here you’ll find some of our most popular programs. Feel free to call your dealer 
or DLL representative for more information or with specific queries concerning your business.

FULL PAYOUT LOAN

You make fixed payments over the term of the contract and you have ownership of the equipment.

FEATURES
• Level monthly payments 
• You own the equipment and claim depreciation  

and interest deductions for tax purposes**
• Payment of equipment over time

BENEFITS
• Fixed costs help your budgeting
• You take full advantage of tax benefits**
• Conserves your working capital

FIXED PRICE PURCHASE OPTION

You can purchase the equipment for an amount specified at the beginning of the term or return the equipment to DLL.

FEATURES
• You have the options to purchase for a fixed price stated  

on the agreement
• Payment of equipment over time
• FPPO can be either a True Lease for Tax purposes or a  

Finance Lease for Federal tax. Usually if the FPPO is below 
expected market value the lease is Finance/ Capital Lease  
for Federal tax purposes.**

BENEFITS
•  Fixed costs help your budgeting
•  Optional ownership
•  Conserves your working capital
•  You only pay the scheduled rents

TAX OR TRUE LEASE (FAIR MARKET VALUE)

An operating lease where you may purchase the equipment for a fair market value at lease end, extend the lease, or return the equipment to DLL.

FEATURES
• Level monthly payments 
• You have the option to purchase for market price
• You may claim your payments as an operating expense  

for tax (subject to advice of your tax counsel or accountant)**
• You only pay the scheduled rents
• It may provide for a planned replacement
• Depreciation claimed by DLL

BENEFITS
• Fixed costs aid your budgeting
• Optional ownership
• True Lease rents do not increase AMT exposure**
• Conserves your working capital
• At term end, you may return the equipment 
• Lower monthly payments

EARLY BUYOUT LEASE

You get the benefits of a Tax or True Lease (FMV) while also having a one-time option to purchase the equipment for a stated amount.

FEATURES
• Low monthly payments based on FMV residuals
• You have the option to purchase for a fixed price prior  

to end of lease term
• You may claim your payments as expense (subject to advice  

of your tax counsel or accountant) provided the lease is a  
True Lease for tax purposes**

BENEFITS
• Conserve your working capital
• Pre-determined purchase option
• Tax/True Lease treatment**
• May provide you with tax benefits and reduced AMT exposure**
• You have the option to return the equipment at end of lease term

**Please note: Tax and accounting treatment may vary depending on lease type. The information contained herein is not to be considered definitive tax, 
accounting, legal or financial advice. The customer should have their legal or tax advisor or accountant review all lease classification options. Products 
and services may vary by country and may not be available in all countries.
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Accounting Perspective
Capital Lease
A capital lease:
• Is one that meets any one or more of the 4 criteria  

of the Financial Accounting Standards Board 
Accounting Standard Codification ASC 842 or  
ASC 840 formerly (FAS-13).

• Is often structured with a bargain purchase option 
that can range from $1.00 to an amount below the 
expected fair market value. A lease where the present 
value of the minimum rent exceeds 90% of the cost of 
the equipment would also qualify as a Capital Lease 
regardless of the purchase option.

• Represents nominal ownership for the customer.  
The cost of the equipment and the lease obligation 
must be presented on the customer’s balance sheet 
like borrowing.

Operating Lease
An Operating Lease:
• Must not meet any of the Capital Lease criteria of  

ASC 840 or ASC 842
• Is structured so the customer uses the equipment for 

the term of the lease with the options to renew, return 
the equipment, or purchase it at its fair market value at 
the end of the lease term.

• Is basically a “Long-term Rental Agreement” where the 
customer obtains the use of the equipment without the 
risk or benefits of ownership

IRS/Tax Perspective
Non-Tax Lease
A Non-Tax Lease:
• Is one where the customer (lessee) is considered by the 

IRS to be the owner. This type of arrangement is like 
a conditional sale contract: the title to the equipment 
does not pass to the customer until all required 
payments have been made, including the purchase 
option payment.

• Often has a purchase option for a predetermined price 
that is below the expected fair market value. In such 
case, the customer assumes the risk of ownership 
and is, from a tax standpoint, considered the owner. 
The lessor in this type of lease is from a tax standpoint 
considered only to have provided the financing. 

• However, if the fixed price purchase option is at  
or higher than the expected fair market value then the 
lease may be considered a “True Lease” for  
tax purposes. 

Tax Lease/True Lease
With  a tax (or true) lease:
• From a tax standpoint, the lessor (not the lessee)  

is considered the owner of the equipment  
being leased.

• The lessee is likely to have lower rental payments 
because the lessor enjoys the tax benefits of 
depreciation.

• All the lessee’s payments are tax deductible
• Certain IRS requirements must be met to quality as a 

Tax Lease. These are not the same as the four criteria 
outlined in ASC 840 or 842 to determine Operating or 
Capital Lease status from an accounting perspective.

Lease Classifications

TAX LEASE NON-TAX LEASE

TAX Lessee does not 
take tax benefits, but 
instead deducts the 
rent as an operating 
expense for tax 
purposes

Lessee takes  
tax benefits

ACCOUNTING Operating Lease or  
Capital Lease

Capital Lease

A Capital Lease can be Tax Lease, however an Operating 
Lease is nearly always a Tax Lease. And since the criteria 
for determining treatment differ between accounting and 
tax, you can be considered the owner for accounting 
purpose (Capital Lease) but not for tax purposes, or vice 
versa. Your accountant and tax advisor must determine 
your classification.

**Please note: Tax and accounting treatment may vary depending on 
lease type. The information contained herein is not to be considered 
definitive tax, accounting, legal or financial advice. The customer 
should have their legal or tax advisor or accountant review all lease 
classification options. Products and services may vary by country and 
may not be available in all countries.
Subject to credit review and approval and other terms and conditions. 
All financing is in DLL’s sole discretion.

TAX & ACCOUNTING 
AND YOUR LEASE**
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OPTIMIZE YOUR ASSETS AND YOUR BUSINESS
Your business needs both capital to grow and the right 
equipment to be competitive. And to have both requires 
finding the financial solution that’s right for you. With DLL 
you can keep your capital and acquire the equipment you 
need, and when you need it.

The smarter alternative to ownership
Financing lets you acquire a major asset without a down 
payment. You pay for its use from your operating budget, 
not your capital reserves.

And at the end of the finance term, you have the choice 
to buy the equipment for a fraction of the original cost, 
upgrade to newer technology, extend the finance term  
or simply return the equipment to us.

Is financing right for your business?
When deciding if you should lease or buy outright,  
you need to ask yourself a few questions:
• Will the equipment appreciate or depreciate over time?
• What will its value be at the end of the economic  

life cycle?
• Will the equipment become obsolete before the end  

of its useful life?
• Can the capital or credit line for purchasing be better 

used to leverage financial returns?
• Which option offers your business the best  

tax advantages?

Essentially, if it’s equipment that will increase in value and 
you can acquire without draining your capital reserves, 
buying may well be your best option. Otherwise, we 
think you need to consider which of the many available 
financing options would be best for you.

And that’s where our team, with its know-how and 
networks in the construction industry, can help you make 
the right decisions.
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